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CRM-cuctemMn MaroTh BIUIMBAaTH Ha ¢(CKTHBHUN pPO3BUTKY Oi3zHecy. [[ms
call-uentpie. CRM-cucTteMu € BaXJMBUM aTpHOYTOM MIBHIKOCTI Ta 3PYYHOCTI
po6otu. Call-nenTtp — 116 HeoOXiAHMIA Gi3HEC-IHCTPYMEHT HaIoro 4acy. Binx toro,
HACKIJIBKH SIKICHO 1 orniepaTuBHE Oy/ie 00CITy>KeHUH MOTEHIIHHIN KITI€HT, 3aJIeKUTh
Horo O6a)kaHHs B MOJAJBIIOMY OTPUMYBATH IOCIYTH BiJl KOMIaHii, ab0 BiIMOBH-
THCs. BaxmuBo posymitu, mio call-ieHTp — 1e «KHBHil OpraHizm», 110 PO3BHBA-
€THCSI Pa30M 3 KOMITAHIEO 1 KITi€HTaMH, TTOKa3HUKOM HOTO 3pOCTaHHS € e(eKTHB-
HICTb 0OCITyrOBYBaHHS KJII€HTIB Ta J0XiJ KommaHii. Kommnawii, mo 6a3yroTsest Ha
koHuenuii ynpasiuiHag Customer Relationship Management (CRM) € oxnumu 3
NPOBITHUX Ta po3BUHEHHX. [lepeBarum BuKopucTaHHs eneMeHTiB CRM-cucrem
HOJISITAIOTh B 3pYyYHOCTI Ta €(DEKTHUBHOCTI YIIPaBIiHHS POOOTOI0 OKPEMUX CTPYKTY-
PHHUX TTiIpO3/IiTiB KOMIaHii abo kommawii B iimomy [1, 2].

Mertoro qonoBiai € cTBopenHs 3aco6iB aBromatu3zariii call-nentpy 3a moro-
Mororo CRM-cucteMn Ta CTBOPEHHS KOHKYPEHTOCIIPOMOXHOTO IIPOrPaMHOTO
MIPOJIYKTY Y BIJIOBIAHOCTI JI0 MOTPeO 3aMOBHHKA.

B momoBiii HABOJATHCS Pe3yJibTaTH aHaNi3y MOTpPed Ta JAOCBiy 3aCTOCYBaH-
1 CRM-cucrem mis call-uentpy. HaBenmeHi mai mokas3yrTh, IO IS PO3BHUTKY
call-mentpis Ta 3pocTaHHs e(QEeKTHBHOCTI pPOOOTH, Kpalle BHKOPHCTOBYBATH
CRM-cuctemy. B 3B'si3ky 3 1iuM aktyanbHocTi HaOyBatoTh CRM-cucremu, kotpi
CIPSIMOBaHI Ha 3pYYHICTH POOOTH OMEPATOPIiB Ta MeHemKepiB. Takox y IOnoBifi
HaBeJeHUWH aHaii3 ocHOBHHMX icHyrounx CRM-cucrtem. HaBenmeno Bimomocti 3
npoektyBaHHs (yHKiioHany cucteMu. IHctpyment CRM nmae 3mory 36epiraTtu
KOHTaKTHY iH(opMallito KIi€HTIB 1 MOTEHIIHUX KITIEHTIB, BU3HAYATH MOYKIIMBOCTI
MPOJIAXKY, PEECTPYBATH MPOOJIEMH 3 OOCIyrOBYBaHHSM 1 IUIAaHYBaTH 1 KepyBaTH
MapKeTUHTOBUMH KaMITaHiSIMH B OJHOMY LeHTpamizoBaHoMy Micii. IIpu mpomy
iHdopMallis Tpo BCi B3aeMOJIi 3 KIIEHTOM 30epiraeTbcs B 0a3i JaHUX Ta MOXE
OyTH OOCTYITHOIO THX UIA CITIBPOOITHUKIB KOMITaHii, AKi ii MOTpeOyIOTh Ta MalOTh
BiJMOBiIHI TIpaBa JOCTYITY.
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